
 
	

In such a fast-changing 
global economy, quick 
and easy access to 
relevant information is 
crucial to the success of 
procurement executives. 
Our mission is to provide 
supply managers with a 
360° real-time view of 
supplier and stakeholder 
data. 
 
	

LUPR provides the perfect 
tool for CPOs to drive 
cross-functional and 
geographical collaboration 
in their global enterprises.  

LUPR enables analysis and 
insights into strategic 
supplier-related activities 
that support CPO 
objectives to reduce cost 
and improve value. 

 

involved operating in 
different teams, who may 
work in different countries 
or even continents. 
Each team has their own 
systems of record and 
tools to help them do 
their jobs, but have no 
easy way to review and 
share strategic supplier 
information and 
knowledge.   

  
 

Clear Insight into Critical Supplier Data 
 

Specifically, LUPR helps 
companies capture and 
consolidate critical data 
from different systems 
and teams to support 
more effective Strategic 
Supplier Management.  
 
The problem we address 
is that when it comes to 
large purchases, often of 
strategic equipment, 
materials or services, 
there are a multitude of 
stakeholders  
 
	

Why Do You Need LUPR? 

Find Strategic Supplier 
Value 

We have developed workflows for collecting 
the needed information, a platform to host 
it and interfaces for the different 
stakeholders to respond to or review 
important activity. 
 

LUPR provides the first and only platform to 
collect, consolidate, collaborate and present 
information critical to help supply managers 
make more effective strategic supplier 
decisions.  
 
	

Enterprise wide supplier insights 

		

Improved supplier relationship 

management 

 
Fact-based procurement decision-

making 

Ongoing supply risk mitigation 

 
  

Improved resolution path for supply 
chain disruptions, safety and quality 
issues 

 
	

By	effectively engaging	with	a	wider	part	of	the	
organization	both	geographical	and	functional,	
procurement	executives	get	fuller	insights	into	their	
strategic	suppliers	and	make	more	strategic	and	fact-
based	decisions.	” 

Sean Harley – LUPR CEO 

We believe in the power of information to aid 
procurement decision making. 

“ 

www.lupr.com						To	schedule	a	demo	contact	us	at		sales@lupr.com	


